
Session	
  3:	
  Sales	
  Cycle	
  Stages	
  
	
  
Use	
  an	
  ________________________	
  -­‐	
  based	
  approach.	
  
	
  
Understand	
  and	
  document	
  each	
  account’s	
  relationship	
  to	
  you:	
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Define	
  sales	
  steps	
  (sales	
  cycle	
  stages):	
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Your	
  sales	
  steps	
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